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I help Silicon Valley homeowners and luxury home buyers make exceptional real estate
decisions through strategic pricing, thoughtful positioning, compelling storytelling, global
marketing, and experienced negotiation. 

My approach is personal, analytical, and designed around each client’s goals.

A Strategic Approach to Real Estate

I bring together decades of Silicon Valley real estate experience with a foundation in

architecture and business finance, giving me a distinctive perspective on design, value,

market positioning, and negotiation.

My clients benefit from thoughtful preparation, careful analysis, and representation tailored

to their individual goals. I have been recognized as the #2 Top Producer in the Coldwell

Banker Palo Alto office for 2025, with previous rankings of #2 in 2022, #4 in 2023, and #5

in 2024.

Fluent in English and Persian, I also understand the importance of communicating clearly

across cultures and building trusted relationships with local and international clients.

Call me today at 650-855-9700 or email jackie@schoelerman.com
 to schedule a consultation.
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A Thoughtful Marketing Approach

Every home has a story, and effective marketing begins by understanding what makes that property
distinctive.

For sellers, I develop a strategy around the home itself, its ideal audience, current market conditions,
and the competitive landscape. That may include property preparation, professional staging
guidance, photography and video, architectural floor and site plans, lifestyle-focused storytelling,
targeted online exposure, private agent outreach, and pre-market positioning when appropriate.

The objective is not simply to place a home in front of more people. It is to present it thoughtfully to
the right audience, create a compelling first impression, and position it to compete effectively in its
market.
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