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Commercial shipment to Kenya
marks the first node in a
decentralized global fertilizer network
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EXECUTION i

SEPTEMBER 29

First commercial EasyFEN™ shipped from
Mankato, MN to Kenya following successful
on-site pre-shipment inspection by the customer.

SCALE e
2.7M GALLONS

Annual production capacity of Terreplenish®
per system.

VALIDATION 8

$1.77 MILLION

Customer payments received associated with
the Kenya deployment.

ECONOMICS -

=

1-YEAR TARGET

Modeled capital recovery timeline for operators,
driving potential 8-figure ARR for EZES.




|7THE CORE TECHNOLOGY: EasyFEN™ MODULAR PRODUCTION ]
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MODULAR
— | PROCESSING UNIT:

Compact, scalable design INTELLIGENT CONTROL
for on-site operations. y iH SYSTEM:
E' T Advanced automation for

(11 optimized production

> . o ‘ parameters.

REACTION & STORAGE
b | =8 MODULE:
o | Efficient conversion and
- temporary holding of
liquid output.

INPUT: PROCESSING: OUTPUT: l
Locally available crop waste & Modular ‘Plant in a Box' converts Liquid microbial fertilizer.

organic feedstocks. |




The Output: Terreplenish®
Liquid Microbial Fertilizer
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History

10+ years of commercial use in
the market.

Validation

Evaluated through 100+ independent
studies conducted in the United States.

Agronomic Value Equivalent

- 45-60 lbs of Nitrogen availability
per acre.

- 15-20 lbs of Phosphorus availability
per acre.
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MODULAR PLANT
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Maximum Terreplenish® g Total agricultural land treated
produced annually per unit. per year from a single system
| | (under standard application assumptions).
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MASSIVE AGRICULTURAL IMPACT



Proven Agronomic Efficacy Across Global Geographies
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United States i AV~ | AN { (TS~
Partner: Dr. K. Bruce Kirksey, .; L ej Southern Ghana ‘~

: ; . o
Agricenter International. s o KEH}!’E [ _ 8 , .
Result: Reduced conventional 4 | Conditions: Irrigated rice
nitrogen inputs while maintaining 1 Partner: Kenya Fignt Health production. = 4//};7
or improving crop yields. 4 & Inspectorate Services (KEPHIS), Result: 11.9% increase in rice =

' ar Result: Double-digit yield increases yield using 50% LESS

recommended inorganic fertilizer
(grain yield increased from 7.92 to

I - in maize and tomatoes across
8.86 metric tons/hectare).

three growing seasons versus
- untreated controls.
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Redefining the SUppIy Chain

Legacy Centralized System

Production Centralized, imported
Location thousands of miles

Raw

Materials Imported synthetic inputs

Massive international

sqpibtics transport costs

Biological

Profile Chemical / Inorganic

EasyFEN Decentralized System

Decentralized,
In-market production

Locally available
upcycled crop waste

Zero-mile logistics network

Organic
Microbial / Biological




The Kenya Deployment Pathway

Next Phase (Targeting ~3 Months)

Commercial Execution Pipeline v

Site Initial
Custu{"m Integration & Commercial
On-Site . :
Inspection Installation Production

Passed

“From here, the milestones are simple: arrive, install,
commission and produce. Each one moves us closer to
replacing projections with actual in-market operating data.”

— Nate Carpenter, VP of Sales.
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Synthesizing Unit Economics: The Local Operator

(Modeled Financial Projections)

12 Month Timelfne

Core Value Proposition: Converting
low-value local crop waste into a
high-value agricultural input.

Capital Recovery: Potential for the
customer to recover their entire

Capital . capital investment within the first year

of commercial operation.

| (dependent on realized pricing and
0% 100% product sell-through).

Recovery
e\ Profitability: Potential to generate
8-figure annual operating profits
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Synthesizing Unit Economics: EZES Recurring Revenue (The Moat)

=

Fertilizer

Annual Recurring
Revenue (ARR)

At full utilization, current models

indicate the potential for 8-figure
ARR to EZES per unit.

Fertilizer

=

Revenue Drivers

1. Proprietary Inoculant Sales.
2. Ongoing System Monitoring Fees.

L |

The Business Model: EZES is establishing an ongoing economic ecosystem, not just selling hardware. ‘




“If the Kenya data validates the economics we've modeled, the implications are significant. A
| system that can potentially return a customer’s capital within a year changes the conversation
around expansion. At that point, the question becomes how quickly the market wants more.”

= Bakry Osman, Director of Africa

The Global Distributed Network

Core Insight: The Kenya system represents the first commercial deployment of a scalable model.
The modular design allows capacity to be seamlessly added as local demand surges.




The Next Proof Point;: Milestones to Watch

The upcoming months will transition EZES from engineering assumptions and modeled
economics toward measurable commercial results.

[ Real-world production throughput

{ Actual operating costs vs. modeled projections }

|i System uptime and performance il
£ > |I Product deployment and local sell-through in Kenya Il




EASY
ENVIRONMENTAL
. SOLUTIONS

Ticker: OTC: EZES
Location: Mankato, Minnesota

Corporate Overview

Easy Environmental Solutions, Inc.

I : : : a
Developing modular technologies to solve major world
problems, providing sustainability and efficiency

I_through Clean Food, Water & Energy technologies.

Leadership

Mark Gaalswyk Nate Carpenter
(CEO) (VP of Sales)




Forward-Looking Statements

This press release contains discussions that may constitute ‘forward-looking” statements.
Often these statements contain the words “believe,” "estimate,” "project,” “expect’ or similar
expressions. These statements are made in reliance on the safe harbor provisions of the
Private Securities Litigation Reform Act of 1995. Forward-looking statements inherently
involve risks and uncertainties that could cause actual results to differ materially from the
forward-looking statements. Factors that would cause or contribute to such differences

or contribute to such differences include, but are not limited to, acceptance of the
Company's current and future products and services in the marketplace, the ability of the
Company to develop effective new products and receive regulatory approvals of such
products, competitive factors, dependence upon third-party vendors, and other risks
detailed in the Company's periodic reports filed with OTC Markets. By making these
forward-looking statements, the Company undertakes no obligation to update these
statements for revisions or changes after the date of this release.
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7. The EasyFEN is built. The
customer inspectionis

complete. It has shipped. The
next proof point is in Kenya.

Web:

www.easyenviro.com | www.terreplenish.com |
www.easyenergysystems.com |
www.easyenergyfinance.com

Phone: 952-400-6045
Email: info@easyenviro.com

Media/Corporate: charlie@easyenviro.com
Investor Relations:

mark@easyenviro.com [ ncarpenter@easyenviro.com

OTC: EZES




